
Summary Statistics
Q3 2018 Office Market Tampa Bay, FL

Vacancy Rate 9.9%

Change from Q3 2017  
(Percent) 6.6%

Absorption  
(Square Feet) 505,348

New Completions  
(Square Feet) 53,000

Under Construction 
(Square Feet) 250,000

Asking Rents 
Per Square Foot Per Year

Downtown Tampa Class A $30.12

Change from Q3 2017 4.48%

Suburban Class A $26.75

Change from Q3 2017 3.24%

 

Market Indicators
Relative to Prior Period Q3 2018 Q4 2018*

VACANCY

NET ABSORPTION

CONSTRUCTION

OVERALL RENTAL RATE

CLASS A RENTAL RATE
 

Note: Construction is the change in Under Construction. 
*Projected.
 

Tampa Bay Market Records Highest Net 
Absorption in Over 10 Quarters
Executive Summary
The Tampa Bay market saw a significant rebound from the negative absorption 
the prior quarter, marked by more than 500,000 square feet in positive 
absorption, bringing the market back to equilibrium. Total vacancy rate has 
dipped below 10% for the first time since the Great Recession alongside 
increasing rental rates across nearly all asset classes and submarkets. For the 
past 24 months, the market has absorbed, on average, approximately 178,000 
square feet each quarter. 

Tampa Bay continues to make headlines as one of the most attractive locations 
for companies and residents to relocate, consistently ranked as one of the most 
business-friendly and cost-effective areas in the country. In a recent Tampa 
Bay EDC report, Tampa had the lowest index in housing cost and the second 
lowest index in utilities and miscellaneous goods and services, coming in just 
above Raleigh, N.C., and Jacksonville. 

Office investment activity remained high, reflected by several institutional-
grade transactions occurring such as The Collection at Sabal Park, Citrus Park 
Crossings and more. The multiple rate hikes throughout the year have made 
little impact to cap rates to date, and it is anticipated an equally high number 
of transactions will occur in the final quarter of 2018 pending fourth quarter 
results.

Market Highlights
 > Permitting time has lengthened in Hillsborough County and tenants should 

expect up to a three-month permitting process. Tenants often have no 
choice but to engage an 'Early Start' option, hiring consultants/expediters 
who can assist in speeding the process along, saving anywhere from four 
to six weeks. 

 > Tampa’s central business district (CBD) is growing with the addition of 
the Tampa Heights district to Tampa's Special Services District (SSD). 
For Tampa Heights, this means enhanced security, maintenance, business 
development, beautification, planning and urban design, transportation, 
marketing and other management services. 

Research &  
Forecast Report

TAMPA BAY  |  OFFICE
Third Quarter 2018

Note: Colliers tracks all office buildings ≥10,000 
square feet, with the exception of medical and 
government-owned-and-occupied buildings. 

https://www.facebook.com/collierstampabay
https://www.linkedin.com/company/colliers-international
https://twitter.com/collierstampa


Unemployment Trends

The Tampa Bay MSA unemployment rate posted 3.6% in
August 2018. The State of Florida posted 3.8% 
unemployment, below the national U.S. average of 3.9%. 

Source: US Bureau of Labor Statistics

0.0

1.0

2.0

3.0

4.0

5.0

6.0

7.0

8.0

Au
g-

18

Fe
b-

18

Au
g-

17

Fe
b-

17

Au
g-

16

Fe
b-

16

Au
g-

15

Fe
b-

15

Au
g-

14

Fe
b-

14

Florida Tampa MSA USA

2 Tampa Bay FL Research & Forecast Report  |   Q3 2018   |  Office  |  Colliers International

Vacancy & Absorption
Following the second quarter’s negative absorption anomaly, the third quarter saw 
absorption strongly rebound, notching the highest amount in over 10 quarters. 
Most of this absorption derived from larger tenants finalizing lease agreements 
across three submarkets: Westshore, the I-75 Corridor and North Pinellas. 
Tampa’s central business district (CBD) saw less activity, largely due to many of 
the assets having single-digit vacancies and the difficulty of securing adequate 
employee parking.

Large blocks of space continued to dwindle with spaces greater than 70,000 
square feet difficult to locate throughout the metro area. Robust tenant activity 
through the third quarter has pushed total vacancies to a new cycle low. With 
total vacancy dropping below 10% and rental rates steadily increasing across the 
Tampa MSA, developers have responded with a flurry of new office properties 
announced and slated to break ground in the coming quarters (see page 4 for 
more detail). Many of Tampa's submarkets with lower occupancy levels, such as 
Gateway at 87.3%, have a high number of buildings with deferred maintenance, 
outdated buildouts and lacking many of the capital improvements today’s modern 
tenants require. Pinellas County saw high activity with several small- to mid-sized 
tenants securing space. Contrary to recent quarters, North Pinellas experienced 
an influx of tenant activity, bringing many of the submarket’s Class B and Class C 
buildings above 90% occupancy. Westshore experienced the greatest amount of 
tenant activity with nearly 240,000 square feet of absorption split between Class 
A and B buildings.  

Leasing Activity
Landlords are holding steady on face rental rates and concessions, representative 
of a landlord's market. Rental rates have climbed marketwide across nearly all 
classes of buildings. 

Tenant improvement allowances now average $40 to $50 per square foot, 
representing a near 20% increase in the past year alone. This is largely driven by 
the increased cost for materials and skilled labor. With activity at a high throughout 
the market, commercial contractors often focus their attention on larger tenant 
build-outs with economies of scale. They follow the money. The incremental 
construction costs for small space is significantly greater than a large space on 
a per-square-foot basis. This often leaves smaller tenants searching for quality 
contractors with the time and resources to spare to renovate their space. 

The quarter's more active tenants included technology, financial services and 
health care. 

Health Care & Medical Real Estate
Outpatient migration has been a multi-year trend and remains relevant as 
health care providers continue to consolidate to increase operating efficiencies 
and improve the patient experience. Many of today’s providers face significant 
capital expenditures required to maintain aging hospital campuses amid tightening 
operating margins and a higher cost per patient. Demand for remote care locations 
has increased as they are less expensive to construct and operate than traditional 
hospital campuses. Remote care locations also allow for diversity across facilities 
to improve the overall patient experience. Buildout for new medical space has 
increased to $100 to $125 per square foot for spaces around 10,000 square feet. 

Acquisitions of physician practices continued through the third quarter. According 
to a 2017 American Medical Association study, 2016 was the first point in time 
where most physicians are no longer practice owners. This trend is likely to 
continue into the foreseeable future.

AxoGen, a Florida-based medical technology company, signed a conditional 
14-year lease agreement for 75,000 square feet at Heights Union in a to-be-
developed office building. The developer will provide up to seven months free 
rent and tenant improvement dollars up to $70 per square foot, or $5.25 million. 
The facility will include general office space, medical labs and additional rooms 
for training and meetings. Base rent will begin in the 8th month at $200,000 per 
month ($32/SF/year NNN) and grow to $275,687.50 by the end of the lease term. 
Operating expenses will be $10-$12/PSF.

Completions, Absorption and Vacancy Rates

Vacancy levels continue to fall
Tampa Bay’s direct vacancy fell by 60 basis points from the prior 
quarter to 90.1% average occupancy marketwide. 

Source: Colliers International, CoStar
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SALES ACTIVITY

PROPERTY ADDRESS CLASS BUYER NAME SIZE (SF) SALES PRICE SUBMARKET

The Collection at Sabal Park | I-75 & Dr. MLK Jr. Blvd. A Priam Capital 435,837± $52,000,000 ($119/SF) I-75 Corridor

Citrus Park Crossings | 12750 Citrus Park Ln. A Empire Square Group 75,845± $18,500,000 ($244/SF) Citrus Park

Cardinal Point | 10101 Dr. MLK Jr. St. N. B Feil Organization 90,000± $17,200,000 ($191/SF) St. Petersburg

LEASING ACTIVITY

PROPERTY ADDRESS CLASS TENANT NAME SIZE (SF) LEASE TYPE SUBMARKET

Harborview Plaza | 3031 N. Rocky Point Dr. W. A MedHOK 30,000± Expansion Tampa

 SUBMARKET BREAKDOWN

Prop. Type Bldgs.
Total Inventory 

SF
Direct Vac. 

%
Total Vac. %

Net Absorp. 
Current Qtr. SF

Net Absorp. 
YTD SF

New 
Completions 

SF

Under 
Construc. 

SF

Avg. Direct Asking Rate 
Full Service

TAMPA CBD

A 14 5,439,222 8.2% 8.5% 7,199 124,456 0 0 $30.12 

B , C 50 2,422,032 4.4% 5.2% -13,152 10,281 0 0 $19.36 

Overall 64 7,861,254 7.0% 7.5% -5,953 134,737 0 0 $27.94 

WESTSHORE

A 45 8,270,263 7.7% 9.9% 126,380 -20,255 0 250,000 $33.22 

B , C 170 6,851,087 8.9% 9.6% 112,604 -10,370 0 0 $23.97 

Overall 215 15,121,350 8.2% 9.8% 238,984 -30,625 0 250,000 $28.74 

I-75 CORRIDOR

A 34 3,962,640 9.9% 10.8% -8,237 -180,630 0 0 $25.94 

B , C 245 8,510,112 9.0% 10.3% 152,124 124,849 53,000 0 $17.53 

Overall 279 12,472,752 9.3% 10.4% 143,887 -55,781 53,000 0 $19.87 

NORTH PINELLAS

A 13 699,952 18.6% 18.7% -229 45,889 0 0 $19.89 

B , C 126 3,019,299 7.8% 8.0% 126,393 119,697 0 0 $16.34 

Overall 139 3,719,251 9.8% 10.0% 126,164 165,586 0 0 $17.49 

GATEWAY

A 19 2,042,641 10.9% 11.1% -61,680 -43,233 0 0 $25.59 

B , C 109 3,757,762 12.5% 13.6% -28,286 29,784 0 0 $16.73 

Overall 128 5,800,403 12.0% 12.7% -89,966 -13,449 0 0 $18.40 

ST. PETERSBURG CBD

A 10 1,741,108 8.2% 8.6% 8,168 3,780 0 0 $29.11 

B , C 45 1,672,881 6.3% 6.5% 358 774 0 0 $23.09 

Overall 55 3,413,989 7.3% 7.6% 8,526 4,554 0 0 $27.73 

 TAMPA BAY OVERALL MARKET

Qtr. & Year Bldgs.
Total Inventory 

SF
Direct Vac. 

%
Total Vac. %

Net Absorp. 
Current Qtr. SF

Net Absorp. 
YTD SF

New 
Completions 

SF

Under 
Construc. 

SF

Overall Avg. 
Direct Asking 

Rate FS

Class A  Avg. 
Direct Asking 

Rate FS

2018 Q3 1,534 68,038,447 9.1% 9.9% 505,348 534,953 53,000 250,000 $22.11 $28.73 

2018 Q2 1,533 67,985,447 9.8% 10.5% -285,109 29,605 0 303,000 $21.79 $28.49 

2018 Q1 1,533 67,985,447 9.5% 10.1% 314,714 314,714 192,913 53,000 $21.27 $27.99 

2017 Q4 1,530 67,792,534 9.8% 10.3% 221,997 854,601 80,557 245,913 $21.17 $27.51 

2017 Q3 1,528 67,711,977 9.9% 10.6% 233,445 632,604 0 273,470 $20.94 $27.19 
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responsibility is assumed for any inaccuracies. Readers are encouraged to consult their 
professional advisors prior to acting on any of the material contained in this report.

Mike Gordon, CPRC
GIS & Research Analyst
813.871.8503
mike.gordon@colliers.com

COLLIERS 
INTERNATIONAL

413 offices in 
69 countries

$2.7B in  
annual revenue

$116B in transaction value

2.0B square feet  
under management

15,400 professionals  
and staff

Updated May 2012

CONTRIBUTORS

Colliers International | Tampa Bay
One Urban Centre
4830 West Kennedy Blvd., Suite 300
813.221.2290
colliers.com/tampabay

FOR MORE INFORMATION

Ryan Kratz
President
Southeast Region | U.S.
ryan.kratz@colliers.com

Mia Jarrell, MCR, MBA
Executive Managing Director
Office Services/Tenant Rep.
mia.jarrell@colliers.com

Bill Reeves
Executive Managing Director
Office Services
bill.reeves@colliers.com

Paula Clair Smith, CCIM
Managing Director
Commercial Services
paulaclair.smith@colliers.com

Mackenzie Gerlach
Associate
Investment Services
mackenzie.gerlach@colliers.com

Danny Rice
Managing Dir., Market Leader
CFL, Tampa, SWFL, Clearwater 
danny.rice@colliers.com

Alan Feldshue
Executive Managing Director
Office Services
alan.feldshue@colliers.com

Mary Clare Codd, SIOR
Executive Managing Director
Industrial & Office Services
maryclare.codd@colliers.com

Amy Barrett, CCIM
Director
Commercial Services
amy.barrett@colliers.com

Megan Lawler, JD
Associate
Office Services/Tenant Rep.
megan.lawler@colliers.com

John Gerlach, CCIM
Vice President 
Investment Services
john.gerlach@colliers.com

Juan Vega, JR. SIOR, CCIM
Executive Managing Director
Office & Healthcare Services
juan.vega@colliers.com

Claire Calzon
Executive Managing Director
Office Services
claire.calzon@colliers.com

Joanne LeBlanc, CPMC
Senior Associate
Office Services
joanne.leblanc@colliers.com

Jim Allen
Executive Managing Director
Healthcare Services Group
jim.allen@colliers.com

Christopher Leonard, CCIM
Executive Managing Director
Commercial Services
christopher.leonard@colliers.com

Lori Hellstrom, CCIM
Managing Director
Office Services
lori.hellstrom@colliers.com

Kevin Yeager
Senior Associate
Office Services
kevin.yeager@colliers.com 

New Construction and Development
Approximately 53,000 square feet of new office product entered the market with 
250,000 additional square feet currently under construction. 

Several new developments and announcements were made across the market, 
including:

 > Strategic Property Partners announced plans to develop two new office towers, 
one rising 20 stories and the other 19 stories, as part of their 52-acre Water Street 
Tampa downtown development project. Along with Sparkman Wharf, a mixed-use 
development with 180,000 square feet of office space, this will add approximately 
1.06 million square feet of office space to downtown Tampa. Construction on the 
Sparkman Wharf building is slated to begin in November with completion in the 
second quarter of 2020. Construction on the 20-story office building is expected 
to begin early spring, located at 1001 Water Street next to the new medical school 
building under construction for the University of South Florida Morsani College of 
Medicine and Heart Institute. The tower will include approximately 380,000 square 
feet of office space, a green plaza shared with the nearby medical school, and 10 
large terraces, one of which is rooftop. 

 > The aforementioned 75,000-square-foot AxoGen lease will kick off the Heights 
Union office project consisting of two six-story office buildings. SoHo Capital, 
the firm that developed Armature Works, says the project will comprise 300,000 
square feet of office space, 42,000 square feet of ground-floor retail, a linear park 
with trees and foliage, a garage with 1,500 spaces, a panoramic rooftop deck, high 
ceilings, large industrial windows and exposed structural elements. Quotes full-
service rates are in the low $40s. 

 > Bromley Companies unveiled new renderings and details on Midtown Tampa, the 
first of three Class A office buildings planned for their Midtown Tampa mixed-
use project. The seven-story, 140,000-square-foot office building is slated to 
begin construction speculatively in early 2019, part of Tampa’s first wave of post-
recession multi-tenant office developments. Quotes rates are $42-$43/SF full 
service. 

Investment Sales
Through 2018 to date, the Federal Reserve has raised interest rates four times 
with one more hike anticipated in December. While the full effects for the most 
recent September hike have yet to be fully realized, the rising cost of debt 
has done little to slow the velocity of the office investment market in Tampa 
Bay and other key growth markets in Florida. The increased cost of debt 
has not impacted cap rates significantly, although the increased cost is often 
cited during price negotiations. Demand continues to be strong for Tampa Bay 
office product, although many firms have narrowed their search with specific 
investment criteria.

Beginning mid-July to date, private investors have been the dominant players 
in the market for noninstitutional-grade product under 85,000 square feet. 
Many of these investors are seeking smaller properties with financing from 
commercial banks or institutions. Many have exited their most profitable 
investment properties and are seeking 1031 Exchange properties. While 
institutional funds, REITs and high-end private equity groups remain active, 
there was a noticeable pullback from many of the market’s typical foreign 
investors.

Capital remains plentiful from both life companies and CMBS for existing 
offices, often offering loan-to-value ratios near 65% and upward of 70%. 
For new office development, at least 50% pre-leasing is generally required to 
finance the project. 

https://www.facebook.com/collierstampabay
https://www.linkedin.com/company/colliers-international
https://twitter.com/collierstampa

